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sana. - BombBomb
Salesforce - Riskalyze - - Zoom

- FP Alpha * - Everplans - Google Platforms
- Plecto - Slack - Miscellaneous
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- I ta ompletlon tracker

Rlskalyze Dlscvers cllents internal risk tolerance

~ Slack: Text like system to interact with coworkers
Google Platforms: Create/track work

- Bonusly: Free way to reward coworkers

rebel ) for great work (with cash equivalents)
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0D Use Each Platform
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-~ Plecto: When rewewmg performance of yourself and

others
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when noting financial plan changes through Google
(\ Sheets, when creating weekly reviews through Google
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~A) Google Platforms

~ 1. B) Outlook

- C) Salesforce
D) Asana :
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https://docs.google.com/file/d/1w8F_AkB3xS8D_pl2bMW778dUU09RY3Vl/preview
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jal Planning Meetlngs

1gs Will Automatically Be
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to by our internal scheduler

'Rich) or other superior throu h an emall invitation
- If you schedule a meetlng for an adVISO talk or message our internal scheduler
(currently Rich) directly and they W|Il add you when they can
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ncial Planning Meetings

eeting. This is it's
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[’ lf it's an eX|st|ng client W|th a client search th t cllent name in eMoney
- Check their calendar for a two week tlme perlod

- If you decide to check every Monday, then check from that Monday-Friday and the next
Monday-Friday -

- If you decide to check on Friday check the ngx?gg_Monday-Friday and the Monday-Friday after
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https://docs.google.com/file/d/1RmAIMRAOsjVk90J3uiyUmRXwdVh5dXJh/preview
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How are most planning
eetings found?

.
; ~ |

ching every client
me in an advisor calendar
over a two week period on
eMoney

F I an n I n g B '.C) By asking an advisor
q | ~ D) By asking marketing
Meetings
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https://docs.google.com/file/d/1YzSgSWcP5T3LzxKIRAefIhAE1mXnhLXF/preview
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Hil

My name is John Civardi. | assist Phil and Tony in building and updating financial plans
Our team meticulously examines every aspect of your financial situation because you are
a planning client. Therefore, it’s critical a few things are done for us. Before we begin,
please make sure the following information is up to date in your rFW portal

All investment accounts
All cash accounts
Current income
Expenses

Also, please note any changes to your retirement date, employment, or other financial
goals by either calling or emailing me directly

We can't wait to meet with you!

John Civardi

rebel Financial
614-254-6575 Ext. 501
john@rebelfinancial.com
http://goodpensions.com
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https://docs.google.com/file/d/1fXsViFJgyE8E0yg4ednJY3K7PGKtAFK4/preview
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i - Update Asana tasks dates to match

client meeting date and to give the
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I‘
any prevmu chent information
Wi - out of new document
- Add date of client meeting, stage in FP Process, and
reviewer (your name). Date format is (Date of
Meeting, month of meeting, year of meeting) for

example 2FEB21 for The second of February in the
- .year 2021 1 @NANGAL

! -=ﬁ;_




anyo 1e working on th prOJect were
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‘Create project the day of your data

gathering meeting

- Only difference: set lnltlal plan date and
date of last plan update to January 1

2019 9 B
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https://docs.google.com/file/d/1qPkSUXG9TWDKbhHYYCWQgZDXraGSFYKz/preview
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Protection

Hi,

My name is John Civardi. | assist Phil and Tony in building and updating financial plans

Our team meticulousl nines every aspect of your financial situation. Therefore, it's
critical a few things are done for us before your data gathering meeting. Please add the
following information to your portal

Investment accounts
Cash accounts
Curmrent income
Expenses

Insurance amounts
Estate documents

In the video above | explain how to add what we are looking for. If you have any questions
please reach out to me or someone else on the team direc

We can't wait to meet with you!
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A list of questions to ask rebel
FINANCIAL

can be found in the Data ol
Gathering Template on |
Asana s

®

a rF FP Data Gathering Template 1June21 ~ ? o tus © =5 pr—

Overview List Board Timeline Calendar Dashboard Messages Forms  Files

+ Add task | v @© All tasks 4 Sort 52 Customize

Ask big picture questions to get detailed answers G John Civardi

Question Examples 118 ‘ @John Civardi Jun 1

© Example: Tell me about your children
) Example: Describe your current job? What do you like, dislike, etc (helps to gain clarity on potential retirement age)
Example: Tell me about your health. Describe your parents, grandparents, etc. (Could help with retirement and death projections)
) Example: We have a liabilites section. What are your thoughts on debt? (helps to see how receptive they could be to refinancing or
© Example: What are you passionate about (helps see if they are charity inclined)
Example: What are your hobbies, what do you do for fun (helps with other expenses)
Example: How do you feel about the markets (helps with asset allocation)
) Example: What life changes do you see in 5 years? 10 years? (helps with other expenses)
) Example: What does your ideal retirement look like
Example: What would an ideal day in your retirement look like
Example: If you could solve any financial concern today simply by snapping your fingers, what would you solve (helps figure out w

Add t:
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https://docs.google.com/file/d/1O6cOujN6WJcd64KlNFsSsK1H-X0OUnHu/preview
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¥ Initial Data Entry and Verification rebel
FINANCIAL

() SetUp Tasks 52 Peopplle bejore profit

() Family Information

®

() Entity 2&8
() Assumptions 52

Investments 58

(¥) Expenses 72

Insurance 3&28
(¥) Buy/Sell Transactions and Transfers 32
(») Wills and Gifting 3%
() What-If's 5t2

(¥) Decision Center 8k2

Image taken from rF

i it | Existing Client FP
Update Template in
Asana




Set Up Tasks . oy

FINANCIAL
Peopple before preofit

T

(v) Create FP Update Sheet in Google Docs with client name. Link to tasks in Asana
with note to link sheet to in Asana

() Check riskalyze: if client has not updated risk number is last year, send new risk

number email containing questions needed to calculate risk number

() Connect Asana project to contact of client in salesforce and contact of significant
other if needed

(v) Email Google Sheet to other team members who will be working on plan

) Check vault and salesforce for new information. Use throughout to check existing

information as needed

Image taken from rF
Existing Client FP
Update Template in
Asana
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(v) Check children to see if they are dependent (those under 17.5 get a tax credit based on current law and income)

( ' Check tax of each family member (most likely it should be empty

(¥) Check everything else

Image taken from rF
Existing Client FP
Update Template in
Asana
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) Entity

~ e

) If Donor Advised Fund (DAF) is included make sure it's the 60/30 option

(v) Check everything else

Image taken from rF

Existing Client FP

Update Template in
= - Asana
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(©) Tax Rate - Check to see if income tax mode and estate & inheritance is set to by

state rules. Google local income tax of town client lives in and town they work in to
see if a local flat income tax rate applies or needs to be adjusted (hint: Columbus
has a local income tax)

(v) Investments - Check to see if they are set to our firm assumptions (4.26 for average

investor return, 8.9 for aggressive, etc)

(v) Miscellaneous - Check to see if Fees are set to 0, simulation should start this month,
life expectancy should be set to 100, advanced age 90, and final expenses $25,000

(v) Tax Adjustment- Tax adjustment for those in defined benefit or defined contribution
plans in Ohio should be .062 of salary and should be negative. Set index rate at

whatever salary is set to be indexed at and set it to end at clients retirement Image taken from rF

) Check everything else Existing Client FP
Update Template in
Asana
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Investments T— rebel

() If DAF exists - Make sure DAF investments are NQ and owned by DAF

(v) Make sure all investments are set to default rate

(+) Check contributions by both into cash, retirement, and taxable accounts (consider
going into their client portal under expenses to see a running tab of their current
contribution to each account instead of checking for their out of pocket
contribution to each individually)

(v) Consider adding a Roth IRA for each client if one does not exist to model

retirement Roth conversions

~) Check everything else

Image taken from rF
Existing Client FP
Update Template in
Asana



Expenses
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Take out charity from living expenses if it exists and put it as an other expense. Have
it funded through cash flow

For clients under ABS put an other expense to start at retirement and end at A6S for
medical insurance premiums. Put it at 4k and have it funded by yearly cash flow. If
two clients exist, put it for both clients. Label as medical expense

Delete any planned savings from living expenses and add the same amount to the
account they are being saved into in the contribution section of the base facts of
that account

Make sure retirement medical insurance premiums are listed in either the living
expenses or other expenses. Normally J.C. uses 4k for one client and 8k if married
kicking at retirement in the worksheet section of expenses

Review cash flow with the savings assumption on. If free cash flow is high note it in
the Google Sheet as the client could be underreporting expenses or have excess
savings that might be saved into a checking account when it would be better off in
Roth or a NQ

(v) Review living expenses at death of one spouse currently and in retirement to make
sure the amount is going down. Our standard estimate is 80% of expenses. If a Image taken from rF
married couple client is spending 100k now and 100k in retirement they would be : E st .
: xisting Client FP
expected to spend 80k now and 80k in retirement if one spouse was to die ; g .

Update Template in
Asana

(©) Check everything




Insurance
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(v) Check for inflation on home, auto, and umbrella policie

) Go into insurance report to make sure insurance proceeds are increasing by our

average investor return (currently 4.26%)

(v) Check everything else

Image taken from rF
Existing Client FP
Update Template in
Asana



Buy/Sell
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(~) Check for buy/sell transaction. If one or more exist consider adding them to the

decision center and deleting from the base plan

(v) Check for Roth Conversions. If they exist, note their amount, delete, and put the

same Roth conversion in the decision center. Then modify depending on their

current financial situation

.;_E-:;. If multiple 403b, 401k, IRA, or ARP exist for a client create a transfer to have all

accounts going into one at retirement

(©) Check everything else

Image taken from rF
Existing Client FP
Update Template in
Asana
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() Check for any wills in Vault and their Household in Salesforce

(») If no information exist note so in the FP Update Google Sh

() Check everything else

Image taken from rF
Existing Client FP
Update Template in
Asana



What-If's
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(v) Go through and update all what-ifs that will be included in plan (disability for
working clients, LTC, Life Insurance)

(v) For LTC run 5 year for male client and 10 for female. If only one client exists, run
them for both 5 and 10 years. Set male age to 96 and female to 91 since the
software calculates a full year's worth of expenses in the last year. Have it ending at
the death of each. Set the amount of LTC to 75k and have it increasing by inflation

(v) For disability, have it kicking for clients who are working in the next calendar year
and ending at death. Have spending increasing by 0. If client is retired, ignore

(v) For Life Insurance have it kicking in the next year to stress test for both clients. If

single ignore if they have enough assets to currently cover their debts or they have

a stated legacy goal
Image taken from rF

© Check everything else .’ Existing Client FP
Update Template in
Asana




Decision Center

Subtasks
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©) Euplicatj last Decision Center. Update name to Advanced Plan - Current Month, Peoute ée{o/&e,o/w{zz
urrent Year

() Tax rate increase option should always be at the top of every plan in the technique

section
If we did taxes check holistiplan to see if current taxes are aligned with eMoney

(v) First option in the Advanced Technique section should be Dault Growth Rate
Assumptions (check current allocation model in Salesforce, Morningstar, or existing
plan)

Last option should always be turning savings assumption on into probably a
checking account but possibly a NQ account depending on the client

(v) Label the decision center by roman numerals (Google roman numerals if not
known)
() Number the decision center from most important to least in terms of increasing net
worth. Increasing savings, Roth Conversions, and DAF normally come before Image taken from rF
expenses such an LTC event or increasing travel Existing Client FP
Update Template in

Check everything else
Asana
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Link) 10
Step

Spotcheck

10.

( rebel

10 Step Spotcheck FINANCIAL ®

Under tax assumptions make sure settings are set to by state rules and that if a local
income tax exists where the client is located, it's included in the plan

Review porifolio assets to make sure each is classified. The plan should contain no
unclassified assets

If a client is contributing to a state sponsored retirement plan such as OPERS or STRS
check tax adjustments and make sure a negative tax adjustment exists equal to what the
client would pay in Social Security tax

If a client has a pension check to see the inflation rider. Currently for STRS or OPERS
we use 1.5%

Review funding sources for other expenses. Non-recurring expenses such as a new car
or HVAC should have funding sources. Our order is cash/savings, NQ, Roth, Traditional
IRA

If a client is under age 65 check to see if an early retirement medical expense is listed. If
not add (currently $4k per year until A65)

If a donor advised fund exists as an entity review to see a NQ account owned by the
donor advised fund also exists

In decision center if modelling a home sale make one advanced technique to buy home
in cash and have a second to buy home with a morigage

In the decision center if a LTC policy option exists or is added review to see if policy is
reimbursement or indemnity. Unless otherwise told LTC policies should always be
reimbursement

In the decision center if Roth Conversions are listed as an advanced technique or are
added review to see if they were done on a high or low rate of return. We currently
normally use high so make sure when reviewing yours is the same

Peoplle before pnofit



https://docs.google.com/document/d/1WuurmMte4LHUQfA97aybazYS1i5jIUGUpMMCzriGHSc/edit?usp=sharing
https://docs.google.com/document/d/1WuurmMte4LHUQfA97aybazYS1i5jIUGUpMMCzriGHSc/edit?usp=sharing
https://docs.google.com/document/d/1WuurmMte4LHUQfA97aybazYS1i5jIUGUpMMCzriGHSc/edit?usp=sharing
https://docs.google.com/document/d/1WuurmMte4LHUQfA97aybazYS1i5jIUGUpMMCzriGHSc/edit?usp=sharing
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The follow slides
contain comments on
the Young John and
Jane Doe FP. Please
do not proceed
before attempting to
update their financial
plan!
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https://docs.google.com/file/d/1sNa32QwNW3GagojEnWUIIuPhWR2BSmpH/preview

i rebel
Plannlng FINANCIAL °

Summary ey | Fanpte efve ot
Your Turn!

Summary of Young John Mock Plan

John Young Jane Doe Errors that Should Be Found
Roth Conversions both going to Jane
No Possible Roth Account for John
Roth Conversions Labelled wrong: should not be transactions 1 and 2
Local Income Tax is Wrong: Should be 2.5% in Columbus not 1.5% based on current law
Missing Other Expense Funding Source on two cars
Nothing on Disability Insurance in Advanced Facts

Possible Planning Options to Consider on John Young Jane Doe
- HSA
- Estate Planning (They Have None)
- College Planning
- LTC (Not a pressing concern for younger individuals)
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= NewClient-Update-interactive pdf
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PRICING CHANGES GIVING BACK

PEOPLE BEFORE PROFITS NON-PROFITS AND EVENTS

We believe in the goodness of mankind and that humanity will continue to evolve and do wonderful

ings. To that end, we are dedicated 10 a dual strategy of giving to help people live better lives today
while helping to direct investments to assist humanity in reaching its full potentialin the years to
come.

OUR NON-PROFIT ORGANIZATIONS

It hout the co unts
[ ) o b o eyt e o :
) i 4Advisors rebel Financial Foundation
o y

N

ORGANIZATIONS WE SUPPORT

Sowm o I(IVG [ ] B ratine
Kiva 52 Million Project Speedy Sneakers.

——
RE/MAX STOLLY

+ Accounts 4

e f EVENTS Stouky

+Pension Account Equivalent

+Home

- Median Home Price

. Stay upcat . otely through Eventbrite.c
- Mortgage o O 3 -
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https://docs.google.com/file/d/1hR_Hnj02DMGB6YYkpx9ZSXc5iph---OM/preview

rebel ;
FINANCIAL

Peoplle befone profit

1 I ' S | - AL .|{ 7

ERRRERRRRRRRRREY]


https://docs.google.com/file/d/1YL9ikJnmEW_fDT8IQOqobc3nt6el5RaZ/preview
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https://docs.google.com/file/d/11BYJJ7fVUKIj55imCoWHzBfEj_gNyku7/preview
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or more details watch the'fhi__ef's included on the
next few slides okl B

Document titling changes 6ftep. Make sure to review
the “fp-doc” slack channel for most recent format
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its > Presentations > Edit X @

OFinanct

2/ | = 1w00% + | B ¢

2008 6067 I 49456 0 145515
61168 3 3,900 0 100,828
62169 97 21978 0 125,788
6370 X 0 99,633
6am1

income  Investment Planned  Other Il‘uﬂal Total  Planned Total
Yoar Age Flows Income Distributions  Inflows Inflows |  Expenses  Savings| Outflows
2043 6572 100,538 23010

23246

123,608 164191
14721 163,685

164,191
163,586
221 126,700 167,888
25248 128,639 mMme
26,257 130.627 175,625

0 0
0 0
0 0
103,391 0 0
0 0
w64 0 wogs| 0w 0
0 0
0 0
0 0
0 0
0 0
0

104,370

28268 134 641 183,256
29389 136,786 187,374
30551 138,987 191,586
31,592 141,083 195,839 1 9
76/83 111,649 0 33.924 145,573 204 644 0 204 644 1.763.741
1133AM

2
HOmn ﬂ m9 2 8e § g 32972021 B

0
0
0
0
0
0
0
0
0
0


https://docs.google.com/file/d/1j_CRRIa3TCJTp2fm9yG1okOVR8f6LFLw/preview
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https://docs.google.com/file/d/1qy2OU2GCKFnZAwYf5bG69XXuClHgg4Sd/preview
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_Once Phil or another lead advisor approves the o
C ts t ded into the Vault
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If a client has a financial plan folder place the
documents there and create a folder inside for the
current year. If not in “Reports” create a folder for
current year and place documents =

————
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‘Email Client Summary of Documents ((\\
e | - re
Quick @ ine -

en is by making
a video | it proved by
Start with a line or two about hc w we value the client

- Show where documents can be found in Vault
Explain how the long plan is bas caIIy low rate of return and all the
recommendations we made
Explain how the long plan has error testing for disability, Itc, etc
Explain how DC is shorthand if all recs were followed and the
market performed as modelled in assumptions
Lastly end by naming all the recs
- Show where recommendations can be found in Vault
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wnloads/Doe%20DC%

A Monte Carlo Analysis seeks (o approximate actual investment market volatity by adding random investment retums to your financial plan. The result of

introducing random investment volatiity to the analysis produces a range of values that demonstrates how changing investment markets may impact your future
plans.

This Monte Carlo simulation uses randomly selected return and volatiity data of market indexes and applies cash flow and tax calculations based on the facts
and assumptions you have provided to produce a trial run. The market indexes are assigned to investment accounts and portfolios to represent component asset
classes. In each tral run, a rate of return is generated for each asset class using the mean and standard deviation of the market index in the randomly chosen
year. Up to 1000 trial runs are calculated resulting in a range of values that i further analyzed to produce a statistical probability for your planning strategies.
Carefully consider the high, low and average values in terms of how comfortable you would be with those results. Keep in mind it is impossible to predict future
investment results and this analysis should be monitored over time.

Monte Carlo Assumptions

e following fixed growth rates were used in the simulation
Pre-Retiroment Post-Retirement

Asset Rate

Jane 2019 Honda

John 2018 BMW

Al other rates were varied statistically according to historical data.

| Carlo Definitions

Moan: Simplo average, equal to the sum of all valuos divided by the number of values.
Maximum: The largest value of the distribution.
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https://docs.google.com/file/d/1ZOmtyn4cbFOdgNb_BXUDZtEkv3Vd8vyG/preview
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